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Project Overview

Since 1969, Cadence Education has been a trusted leader in early childhood education, providing high-quality childcare and preschool 
programs across the United States. With a focus on nurturing future generations, Cadence is committed to helping families find the best 
educational experience for their children. Cadence approached us with the challenge of increasing both the volume and quality of their leads 
to better connect with families seeking premier educational services. While they already had a strong foundation, their collaboration with us 
focused on identifying opportunities to improve their website's performance and streamline the customer journey. Over the course of our 
partnership, we’ve launched impactful tests that have delivered significant uplifts in lead generation and lead quality, supporting their 
mission of shaping young minds.



Services Provided:�
� Audit: In-depth analysis of the website leveraging client data, UI/UX best practices, and our own A/B Tests from previous projects�
� CRO Implementation: Designing, developing, and A/B Testing recommendations taken from the audit deliverable.

A/B Tests Run

20

Winning Tests

13

Project Status

ACTIVE

A/B Test Examples

Include Booking Calendar iFrame on School Location Pages
We're testing an embedded iFrame solution for the booking form versus the 
current CTA and calendar link. This test builds on the winning experiment 
where we added SAV functionality to the School Location Pages. The key 
difference is that the new variant includes the SAV calendar selector directly 
on the page, eliminating the need to redirect users to a separate domain for 
scheduling.

Hypothesis
Embedding the SAV calendar selector directly on the School Location Pages 
will reduce friction in the scheduling process, providing a seamless user 
experience. This streamlined approach is expected to increase booking 
conversions by minimizing drop-offs caused by redirecting users to a 
separate domain.

Goals

Increase the number of completed bookings by improving the user 
experience and reducing drop-offs in the scheduling process

Results

Variations Conversion

Rate

Visitors Confidence

Level

Original Page - 29,785
99.98%

0ur Variation +13.55% 30,123

BEFORE AFTER

Adding CTA Form Block to Program Pages
We observed that many users navigate away from School Location Pages to 
Program Pages but lack an easy way to "get in touch." To address this, we 
introduced a lead capture form directly on the Program Pages. This form 
allows users to seamlessly take action without needing to navigate back to 
other pages, addressing the absence of CTAs or forms on Program Pages.

Hypothesis
Adding a lead capture form to the Program Pages will reduce friction in the 
user journey, enabling users to take immediate action. This is expected to 
increase both lead volume and lead quality by capturing intent directly at the 
point of interest.

Goals

Increase the number of leads captured from Program Pages by 
providing users with a convenient way to get in touch without 
additional navigation.

Results

Variations Conversion

Rate

Visitors Confidence

Level

Original Page - 17,994
98.34%

0ur Variation +23.20% 17,908

BEFORE AFTER
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